
Certainly, here is an example of a speech for objection in a corporate 

negotiation setting: 

--- 

Thank you for presenting your proposal. While we appreciate the effort 

and considerations you've outlined, we have some concerns that need 

addressing before we can proceed further. 

Firstly, the pricing structure seems to exceed our projected budget 

limits. We need to ensure that any agreement aligns with our financial 

objectives. Could we explore opportunities for adjustment or alternative 

pricing plans that would be mutually beneficial? 

Secondly, the delivery timeline proposed doesn't align with our project 

schedules. It's imperative for us to adhere to our established timelines, 

and we would need a commitment that aligns with this requirement. Might 

there be flexibility in your delivery dates or resources to expedite the 

process? 

Lastly, we would like to request more detailed information on your after-

sale support services to ensure our long-term needs will be adequately 

met. Can you provide further assurances or examples of how you've 

successfully supported other clients? 

We are keen to move forward and believe there is a pathway to finding a 

suitable agreement for both parties. Looking forward to addressing these 

points with you. 

Thank you.  

---  

This speech is respectful, clear, and outlines specific points of 

concern, opening the floor for further discussion and negotiation. 


